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IADA Calendar

The Action Update newsletter is published 
every other week by the Iowa Automobile 
Dealers Association. To add people to our 
distribution list or share suggestions for 
future articles, contact Brittany Bungert at 
515.440.7620.

April 27–28, 2017
IADA Spring Board and 
Annual Meeting
Urbandale & West Des Moines

August 10–11, 2017
IADA Summer Board Meeting
Des Moines

September 12–13, 2017
NADA Washington Conference
Washington, DC
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Iowa Dealers Visit Capitol Hill for AIADA Fly-In
Five Iowa dealers met with Iowa’s members of Congress as part of AIADA’s annual Washington 
fly-in. During their meetings, the dealers discussed the proposed border adjustment tax (BAT) 
and the CFPB. 

Mark Dreusicke of Toyota of Iowa City (Iowa City), Jim Usgaard of Willis Auto Campus 
(Clive), Jeff Weber of Anderson-Weber Toyota Lincoln (Dubuque), and Denny and Danny 
Wilson of Wilson Toyota (Ames) met with Senator Chuck Grassley (top left photo), Senator 
Joni Ernst (top right photo), Representative Rod Blum (middle left photo), Representative 
Dave Loebsack (middle right photo), Representative Steve King (lower left photo), and 
Representative David Young (not pictured).
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Mercedes-Benz of Des Moines 
Receives ‘Best of the Best’ 
Award
Ed Collinet of Mercedes-Benz of Des Moines 
(Urbandale) earned the 2016 Mercedes-Benz Best of 
the Best Dealer Recognition award.

Four Iowa Dealerships Receive 
Fiat Chrysler Award
Four Iowa dealerships, Mike Molstead Motors 
(Charles City), Shimkat Motor Co. (Fort Dodge), 
Dan Deery Motor Co. (Waterloo), and Stew Hansen 
Chrysler Dodge Jeep Ram (Urbandale), earned the 
2017 Fiat Chrysler Customer First award.

Dave Edwards Inducted Into 
Hall of Fame
Dave Edwards of Edwards Auto Group (Council 
Bluffs) was inducted into the Abraham Lincoln High 
School Hall of Fame. 

Warthan Brothers Maquoketa 
Ford Donates $6,000 to School
Warthan Brothers Maquoketa Ford (Maquoketa) 
donated $6,000 to Sacred Heart School in Maquoketa 
as part of a Drive 4Ur School fundraiser.

Edwards Nissan Raises Money 
for Family Fighting Childhood 
Cancer
Edwards Nissan (Council Bluffs) donated a vehicle to 
be auctioned off in support of the family of a four-year-
old who is fighting a rare form of leukemia and has just 
weeks or months to live. The dealership also raised 
money to help support the family.

If you have dealership news to share, let Brittany Bungert know. 
Send her an email or call 515.440.7620.

Dealer News

Connect with us

2017 IADA Election Underway
Ballots have been sent to eligible voters in the 2017 IADA election. The 
nominating committee selected the following candidates to run for seats 
on the board of directors and positions as officers. 

Directors
District One Director
• Dave Wright, Dave Wright Nissan Subaru (Cedar Rapids)

Independent Director
• Dale Finch, Greene County Motor Co. (Jefferson) (incumbent)
• Patrick Knaack, Luethje Auto Sales (Gladbrook)

Heavy Duty Truck Director
• Jon McCoy, Truck Country of Iowa (Dubuque) (incumbent)

Officers
Chairman
• Jim O’Halloran, O’Halloran International (Altoona)

Vice Chairman
• Jeff Haun, Riley Mazda Subaru Mitsubishi (Dubuque)

Secretary
• Mike Clemons, Clemons Chevrolet (Marshalltown)

Treasurer
• Jeff Finch, Wes Finch Auto Plaza (Grinnell)

Ballots were sent by Brooks Lodden PC to those eligible to vote for each 
of the director positions. The officers will be elected at the annual meeting.

Regulatory Refresh: Sales to Minors
Iowa law dictates that a contract is enforceable only against a person of 
legal majority. This means that the person must be either 18 years-old or 
married. While it is still legal for a minor to sign a contract, contracts signed 
by minors are voidable until after the minor has been 18 for a reasonable 
amount of time. 

Even if it is a cash sale, the purchase constitutes a contract and minors 
can back out of a contract for any reason at any time. It is possible a court 
could order a dealership to refund the entire purchase price of the vehicle. 

This doesn’t mean dealerships should steer clear of sales to minors, 
however. To avoid challenges, have a parent or guardian co-sign the 
purchase order. 

In Iowa, if the minor is the only one on the title, they must have a valid 
driver’s license, learner’s permit, or intermediate license. If the co-signer 
is not their legal parent or guardian, the title of the vehicle should be in  
both names. If the vehicle is being financed, the finance company will 
require this. 

If you have any questions regarding sales to minors, contact IADA 
President Bruce Anderson. 

See How Your Dealership Compares
Want to know how your dealership's pay plans, benefits, and work 
schedules compare to others? Participate in the 2017 NADA Dealership 
Workforce Study. 

The study will be open until April 28.
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file:banderson%40iada.com
https://www.nadaworkforcestudy.com/default.aspx
https://www.nadaworkforcestudy.com/default.aspx
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Celebrate 
Your 
Dealership
Dealership Anniversaries

IADA will recognize dealerships 
celebrating their 25, 50, 75, and 
100 year anniversaries during the 
Spring Board & Annual Meeting 
held April 27 in West Des Moines 
and Urbandale.

Send your anniversary information 
to Mary Cason by April 3.

Best Dealerships to Work For

Dealerships have until March 31 
to register for the 2017 Automotive 
News Best Dealerships to Work 
For competition. To be eligible to 
participate, a dealership must be 
franchised, have been in business 
for more than one year, and have 
more than 25 employees. 

For more information and to 
register, visit the Automotive News 
website.

40 Under 40

Automotive News is looking for 40 
people under the age of 40 who are 
working in dealerships and having 
a big impact. 

Nominations are due by April 7.

Notes from the Statehouse: Workers’ 
Compensation Legislation Passes House
The House of Representatives passed legislation reforming workers’ compensation in Iowa 
on Thursday. The bill, HF 518, was amended to dial back some of the more controversial 
elements of the legislation, including removing the age cap for benefits, adjusting how 
shoulder injuries are covered, and removing the section requiring workers to show that a 
workplace injury was the predominant factor for their disability. The legislation must now pass 
the Senate. IADA is actively monitoring the bill.

Are You Up to Speed on Changes to Used 
Car Buyers Guides?
It’s been nearly two months since the changes to the Used Car Buyers Guide went into effect. 
If your dealership isn’t in compliance, you could be facing hefty fines of $40,654 per violation. 
There are a few key elements to the rule that dealerships should keep in mind.

Warranties
Under the old rule, dealers needed to detail the systems covered and length of coverage of 
any warranty. Under the new rule, you only need to do this if it is a “dealer warranty” or non-
manufacturer warranty where dealer is obligated to perform the work. Dealerships should 
check the spot on the form that says “Third-Party Warranty” if someone else is responsible 
for the coverage.

Using Up Existing Stock
If you’re using up stock of the old form purchased prior to January 27, 2017, you need to 
make sure your use of the form is complying with the regulations. (And if you are using stock 
of the old form purchased after January 27, 2017: Stop. You need to begin using the new form 
immediately.)

If you are using the old form and disclosing the applicability of a non-dealer warranty, you must 
add the following as applicable below the “Full/Limited Warranty’’ disclosure: “Manufacturer’s 
Warranty still applies. The manufacturer’s original warranty has not expired on the vehicle;’’ 
“Manufacturer’s Used Vehicle Warranty Applies;’’ or “Other Used Vehicle Warranty Applies,’’ 
followed by the statement, “Ask the dealer for a copy of the warranty document and an 
explanation of warranty coverage, exclusions, and repair obligations.’’

NADA Webinar
The webinar on changes to the Used Car Buyers Guide, led by FTC attorney John Hallerud, 
is available on the NADA website. To view the webinar, log on to NADA.org/OnlineLearning. 
Once you are logged in, you’ll need to search “FTC Webinar” to find the webinar.

Commercial Emails Must Comply with CAN-SPAM
Dealerships must comply with CAN-
SPAM when sending commercial emails. 
A commercial email is defined as “any 
electronic mail message the primary 
purpose of which is the commercial 
advertisement or promotion of a 
commercial product or service.” 

When sending a commercial email, 
dealers must comply with the following 
provisions.

• You cannot disguise the origin to 
make an email look like it came from 
someone else.

• Neither the header nor the email 
may contain false or misleading 
information.

• The email must contain a clear and 
conspicuous identification that it is an 
advertisement or solicitation.

• You must give the recipient the ability 
to opt-out of future emails.

• The email must provide a valid 
physical address for your business.

If the primary purpose of an email is 
transactional or relationship, you do not 
have to provide an opt-out or identify the 
email as an ad or solicitation. Emails are 
considered transactional if the primary 
purpose is:

• To facilitate, complete, or confirm a 
commercial transaction to which the 
recipient has previously agreed.

• To provide warranty, safety, or security 
information with respect to a product 
or service the recipient has used.

• To provide notice regarding an 
ongoing commercial relationship 
where the notice concerns a change 
in terms or features, a change in the 
recipient’s standing or status, or an 
account statement or balance.

• To provide information directly related 
to an employment relationship or 
related benefit plan in which the 
recipient is currently enrolled.

• To deliver goods or services that the 
recipient is entitled to receive under 
the terms of the transaction to which 
the recipient previously agreed.
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