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The Action Update newsletter is published 
every other week by the Iowa Automobile 
Dealers Association. To add people to our 
distribution list or share suggestions for 
future articles, contact Brittany Bungert at 
515.440.7620.

IADA Calendar

Iowa Automobile 
Dealers Association

August 16–17, 2018
IADA Board Meeting
Des Moines

October 15–25, 2018
Town Meetings
Various Locations in Iowa

November 8–9, 2018
IADA Board Meeting
Des Moines

Chairman
Jeff Haun
Riley Mazda Subaru Mitsubishi

Vice Chairman
Mike Clemons
Clemons Chevrolet

President
Bruce Anderson

Secretary
John Gookin
Gookin Ford Sales

Treasurer
Jeff Finch
Wes Finch Auto Plaza

Immediate Past Chairman
Jim O’Halloran
O’Halloran International Inc.

TOP: Jim O’Halloran of O’Halloran International (left), IADA President Bruce Anderson (second from right), and 
Jon McCoy of Truck Country (right) sit down to a meeting with Senator Chuck Grassley (center).

BOTTOM LEFT: Jim O’Halloran (left) and Jon McCoy (right) meet with Senator Joni Ernst (center) to discuss 
issues impacting Iowa’s truck dealers. 

BOTTOM RIGHT: IADA President Bruce Anderson (left), Jon McCoy (second from left), and Jim O’Halloran (right) 
meet with Representative David Young (second from right) who recently became a co-sponsor of a bill to repeal the 
federal excise tax on new heavy-duty trucks. 

Iowa Truck Dealers Travel to D.C. for ATD Fly-In
Iowa truck dealers Jim O’Halloran of O’Halloran International (Altoona) and Jon McCoy 
of Truck Country (Dubuque) traveled to Washington D.C. for the American Truck Dealers 
annual fly-in to meet with members of Congress about issues impacting Iowa’s truck dealers.

The main issue discussed was H.R. 2946—a bill to repeal the federal excise tax 
on new heavy-duty trucks. The current federal excise tax on heavy-duty trucks is 
12% of the sale, meaning $22,000 or more is often added to the price of a new 
heavy-duty truck. The bill would repeal the federal excise tax on new heavy-
duty trucks in order to spur new-truck sales and contribute to economic growth. 
                 ATD FLY-IN, continued on page 2 

https://www.congress.gov/bill/115th-congress/house-bill/2946?q=%7B%22search%22%3A%5B%22H.R.2946%22%5D%7D&r=1
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Dealer News
Total Motors Opens New 
Dealership in Le Mars 
Total Motors opened a new 55,000-square-foot 
Chevrolet, Buick, and GMC dealership building in 
Le Mars on May 29. The new dealership contains a 
25,500-square-foot service department and state-
of-the-art technology throughout the building. The 
dealership also offers vehicle wraps, signage, and 
graphic design jobs, along with selling and servicing 
both new and used cars. A grand opening celebration 
for the dealership is expected to be held in August.

ATD FLY-IN, continued from page 1

O’Halloran and McCoy, along with IADA President Bruce Anderson, were 
able to meet with Senators Joni Ernst and Chuck Grassley, as well as 
Representatives Rod Blum, Steve King, and David Young. Representative 
Young recently became a sponsor of the H.R. 2946 bill after a visit to 
O’Halloran International in early June. 

In addition, McCoy joined the Wisconsin Automobile & Truck Dealers 
Association delegation for a briefing with House Speaker Paul Ryan. 

Regulatory Refresh: Three Day Right  
of Cancellation
Iowa law mandates that consumers who have purchased a good or service 
at a location other than the seller’s primary place of business are entitled 
to a three-day right of cancellation. For dealers, this rule applies to any 
vehicle that is sold away from the dealership’s main location; however, 
although the three-day rule applies in all off-site circumstances, selling 
vehicles off-site is likely a violation of the dealer’s license and may subject 
the dealership to fines and potentially license suspension. 

The one instance where a dealer’s off-site sale complies with the law is 
if the negotiation of the sale and the signing of the paperwork occur at a 
temporary extension lot. If this occurs, the three-day rule must be applied.

The three-day rule stems from what was originally the Iowa Door-to-Door 
Sales Act that requires the seller to give three written notices and one 
verbal notice to the customer about their right to a three-day cancellation. 
It is important to provide these notices to the customer upon their 
purchase of the vehicle because the three-day time limit does not begin 
until the customer has received notice. It is also important to note that the 
three days are three business days (Monday-Friday). Not informing the 
customer of their right to cancellation could allow the customer to back out 
of the purchase long after the purchase has been made. 

To comply with the three-day rule, dealers must:

• Fill out the Notice of Cancellation and attach two copies to the buyer’s 
copy of the purchase order and keep the dealer’s file copy in your files

• Place the following notice on the purchase order near the signature 
line in bold, 10-pt. type:

 You, the buyer, may cancel this transaction at any time prior to  
 midnight of the third business day after the date of this   
 transaction. See the attached Notice of Cancellation for   
 an explanation of this right.

• Verbally tell the customer during the time of sale about their right to 
cancel the purchase within three business days of the sale

Dealers must take all necessary steps to undo the deal in a timely 
manner for all valid notices of cancellation. Dealers must not influence the 
customer to waive his/her rights to the three-day right of cancellation and 
must not misrepresent the buyer’s right to the three-day rule. 

If a dealer violates the three-day rule in any way, it is considered a violation 
of the Consumer Fraud Act. In this case, the Iowa Attorney General has 
the right to seek reimbursement for the customer, attorney fees, and civil 
penalties of up to $40,000 per violation. Violations may also result in 
criminal fines and penalties. 

For more information, visit the IADA Legal Library or contact IADA 
President Bruce Anderson with any questions. Iowa Auto Dealer Wants 

to Know the Best Advice 
You’ve Received
Iowa Auto Dealer magazine wants to know the 
best advice you’ve ever received about working in 
the automotive industry to be featured in the Fall/
Winter 2018 edition of the magazine. Please email 
the best advice you’ve received to Ashley Flaws at  
aflaws@iada.com.

How to Comply With New 
Centralized Bookkeeping Law
The Iowa law that requires dealers to have their 
business records including lien-free titles for all 
vehicles in inventory at the licensed dealership location 
and available for inspection has been amended. The 
revision permits multi-point dealers to keep business 
records at any designated licensed dealership location 
anywhere in the state of Iowa. 

The requirement that titles be properly assigned to the 
owning dealership and dealership address remains 
unchanged. However, the revised law does permit 
centralized record keeping and storage of titles and 
related paperwork at a single location. The statute 
requires that dealers certify that location to the Iowa 
Department of Transportation. 

Iowa Code §321.63(2):

If a dealer has more than one established place of 
business, the dealer may designate one such location 
in this state for purposes of keeping all the dealer’s 
books and records, regardless of the line-make of 
motor vehicles to which such books and records 
pertain, by submitting a written certification to the 
department in a manner approved by the department.

Contact IADA President Bruce Anderson at 
515.440.7630 with questions.

https://www.legis.iowa.gov/docs/code/555A.pdf
https://www.legis.iowa.gov/docs/code/555A.pdf
http://www.iada.com/Catalog/Product.aspx?sku=NC-3DAY
http://iada.com/MembersOnly/LegalLibraryView.aspx?pid=6735c720-08b8-47fa-be92-3fd9a8d74177
mailto:banderson%40iada.com?subject=
mailto:aflaws%40iada.com?subject=
mailto:banderson%40iada.com?subject=
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New Laws Effective July 1
Several laws have been introduced during the busy 2018 legislative session that will impact the general business community, 
including Iowa’s dealers. Brad Epperly, IADA’s legislative counsel from Nyemaster Goode, P.C., shared the laws that will affect 
dealers starting on July 1. 

Security Interests - SF 2325. Current law provides that when a security interest on a motor vehicle is discharged, other than a 
security interest that has been delivered by electronic means, the holder is required to note the cancellation of the security interest 
on the face of the vehicle’s certificate of title over the holder’s signature and deliver the certificate of title to the county treasurer 
where the title was issued.  This bill permits the holder of the security interest to instead note the cancellation of the security interest 
on a separate, notarized release form or letter and deliver the form or letter along with the certificate of title to the county treasurer 
where the title was issued. The county treasurer must then deliver the certificate of title and the form or letter to the first secured 
party, the owner, or the owner’s designee, as applicable.

Flashing Lights - SF 2163. In 2015, the general assembly amended Code sections 321.393 (color and mounting) and 321.423 
(flashing lights) to allow the use of blue and white lighting devices and reflectors in conjunction with amber lighting devices and 
reflectors on certain motor vehicles and equipment owned by the department of transportation and used for snow and ice treatment 
or removal. Those provisions are set to be repealed effective July 1, 2019. This bill strikes the future repeal provisions. 

Tax Reform – SF 2417.  Enacts a broad package of tax reform and reduction that has a variety of impacts to income and sales tax. 

1. Individual Income Tax

 a. Conforms (couples) Iowa’s tax year (TY) 2018 individual income tax laws with several recent changes to the federal tax  
 code. 

 b. Generally conforms Iowa’s individual income tax laws to the federal tax code, beginning with TY 2019. 

 c. Reduces Iowa individual income tax rates, beginning TY 2019. 

 d. Modifies Iowa’s individual income tax system by reducing the number of tax brackets, reducing tax rates, and changing  
 the basis of income taxation. The changes are effective only if two revenue targets are met. The earliest the changes may  
 be effective is TY 2023. The two revenue targets that must be met are: 

  i. Actual net General Fund revenue must total at least $8.3146 billion in the previous fiscal year. 

  ii. Actual net General Fund revenue for the previous fiscal year must exceed the actual net General Fund revenue  
  level for the fiscal year immediately prior to the previous year by at least 4.0%. 

2.   Corporate Income Tax

 a. Generally conforms Iowa’s corporate income tax laws to the federal tax code, beginning with TY 2019. 

 b. Reduces Iowa’s corporate income tax rates beginning TY 2021. Iowa’s alternative minimum tax and the ability of  
 corporations to deduct federal income taxes paid are eliminated. 

3.   Sales Tax

 a. Expands the sales/use tax base to include additional types of items and services. The expansion is effective January 1,  
 2019. The types of items include: digital goods, ride sharing, subscription services, online sellers, online marketplaces,  
 manufacturing definition, and online travel company websites. 

 b. New definitions expanding the excise tax for different types of automobile rentals:

  i. Automobile provider;

  ii. Facilitation and Facilitation Fee;

  iii. Rental Facilitator and Rental Platform; 

 c. The definition for “other digital products” includes news or information products. 

 d. Restricts use of tax exemption claims for equipment used in manufacturing by excluding activities occurring on   
 premises primarily used to make retail sales.

4.   Tax Credits

 a. Eliminates the geothermal tax credit.

 b. Makes various changes to several existing tax credit programs.         
                      IOWA LAWS, continued on page 4

https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=SF2325
https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=SF2163
https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=SF2417
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IOWA LAWS, continued from page 3

5.   General Provisions 

 a. Makes technical corrections to the administration of tax law by the Department of Revenue. 

 b. Makes changes to the local option sales tax.

Skimmer Protection – HF 2199.  Legislation makes changes to terms and definitions concerning illegal uses of scanning devices 
or encoding machines. Makes it a class D felony for the direct or indirect use of these devices and creates a new offense for 
possessing with the intent to obtain unauthorized information.

Wage Statements - HF 2240.  Allows employers to provide wage statements by electronic means.

Alcohol Testing – HF 2383.  Reduces the blood alcohol concentration limit for an employer with a written policy from .04 to .02.  

Agency Enforcement Standards - HF 2343.  An agency shall not implement or enforce any standard, requirement, or threshold, 
including any term or condition of a permit or license issued by the agency, unless that standard, requirement, or threshold is clearly 
required or clearly permitted by a state statute, rule adopted pursuant to this chapter, or a federal statute or regulation, or is required 
by a court ruling, a state or federal executive order, a state or federal directive that would result in the gain or loss of specific funding, 
or a federal waiver.

Brad Epperly has served as a supporting lobbyist for IADA since 2007 and became IADA’s primary lobbyist in 2016.

IADA President Bruce Anderson, Tara and Charlie Cretsinger of Catfish Charlies, Donna 
Haun, IADA Director of Special Events Mary Cason, IADA Chairman Jeff Haun, and IADA 
CFO Al Voorhees gather at Riley Mazda Subaru Mitsubishi (Dubuque) to recognize Jeff 
Haun in his new role as IADA chairman for IADA’s annual chairman’s lunch. 

IADA Staff Holds Annual Chairman’s 
Lunch at Riley Mazda Subaru Mitsubishi
IADA staff traveled to Riley Mazda Subaru Mitsubishi (Dubuque) on 
June 15 to recognize new IADA Chairman Jeff Haun, co-owner of the 
dealership, during the annual chairman’s lunch. The chairman’s lunch has 
become an IADA tradition over the past decade and is an opportunity for 
dealership employees to learn about the responsibilities of the chairman 
and the important role the chairman will play in the automotive industry 
during a yearlong term of service with IADA. 

Must Be Trained to Service 
Automobile Air Conditioners
The Federal Clean Air Act requires persons who repair 
or service motor vehicle air conditioning systems for 
consideration (either payment or bartering) to be both 
trained and certified by an EPA-approved program. 

All technicians involved in servicing motor vehicle 
air conditioning systems must be trained, tested, 
and certified. EPA-approved technician training and 
certification programs provide education on the proper 
use of motor vehicle air conditioning systems servicing 
equipment, the applicable regulatory requirements, 
the importance of refrigerant recovery, and the risks 
associated with improper handling of refrigerants. To 
be certified, technicians must be trained by an EPA-
approved program and pass a test demonstrating their 
knowledge in these areas.

The U.S. Environmental Protection Agency list of 
approved training and certification programs can be 
accessed here.

Detailed information on other requirements of 
Section 609 of the Clean Air Act, including approved 
equipment, record keeping, safe disposal, and 
equipment certification requirements is available here.

Discounted Football Tickets 
Available to IADA Members
Discounted football tickets are available to all IADA 
members for the following football games:

• Iowa State @ Iowa on September 8, 2018

• UNI @ Iowa on September 15, 2018

• Nebraska @ Iowa on November 23, 2018

For more information on IADA’s discounted tickets, 
visit the Bravo Sports Marketing website.

TIME Dealer of the Year Nominations
Time Dealer of the Year nominees must be a franchised new-car dealer, 
be an NADA member, be the operating head of the dealership, have an 
active role in managing the dealership with an ongoing presence in the 
dealership, and agree to be available to participate in TIME Dealer of the 
Year functions following their selection for the award. Past nominees are 
eligible to be nominated again this year. Nominations can be submitted 
here and must be submitted by June 29 for consideration.

https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=HF2199
https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=HF2240
https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=HF2383
https://www.legis.iowa.gov/legislation/BillBook?ga=87&ba=HF2343
https://www.nyemaster.com/attorneys/brad-c-epperly
https://www.epa.gov/mvac/section-609-technician-training-and-certification-programs
https://www.epa.gov/mvac/section-609-technician-training-and-certification-programs
https://www.epa.gov/sites/production/files/2015-08/documents/section_609_of_the_clean_air_act_motor_vehicle_air_conditioning.pdf
https://bravosportsmarketing.com/product/iada/
https://www.timedealeroftheyear.com
https://docs.google.com/forms/d/e/1FAIpQLScy09yFbqzOMJ4cyImNAdTL-6GLu8JDy2K5CQo2VbFrD7n1fA/viewform
https://docs.google.com/forms/d/e/1FAIpQLScy09yFbqzOMJ4cyImNAdTL-6GLu8JDy2K5CQo2VbFrD7n1fA/viewform

