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Ken Kemna Named Iowa Dealer of the Year
Ken Kemna of Kemna Auto Center 
(Algona) has been named Iowa Dealer 
of the Year and Iowa's nominee for the 
prestigious TIME Dealer of the Year award.

"As many before me, I was born into the 
automobile business," Kemna said. "My 
first work experience was washing cars at 
age 12 for 25 cents an hour. I remember 
to this day washing the car of our famous 
baseball coach, the enormously popular VJ 
Meyer, and the man tipped me 50 cents—a 
whole two hour bonus. What a grand effect 
that had on my world view as a potential 
businessman."

Kemna graduated from St. John's Catholic 
High School in Bancroft and went on to Iowa 
State University, where he studied business 
administration. In addition to his studies, he 
was doubles racquetball champion in 1973 
and an assistant scuba diving instructor.

Kemna joined the family dealership in 1975 
as parts manager. He moved to sales in 
1980, and in 1987 became dealer principal. 
Since then, he has expanded the dealership 
group to include a franchised location 
in Fort Dodge; independent locations in 
Algona, Fort Dodge, and Spirit Lake; and 
a motorcycle dealership in Spirit Lake. In 
addition to dealerships, Kemna's business 
endeavors include a hotel, leasing company, 
and the Kemna for Kids Foundation.

"Many of these companies were born due 
to the fact the communities needed these 
businesses, and no one else was there to 
build them in these small communities," 
Kemna said.

Giving back to his industry and community 
have been important throughout Kemna's 
career. He served on the IADA board 
of directors from 2002-2012, was IADA 
chairman in 2011, and has been a DEAC 
President's Club member since 2010. He is 
involved with the Chambers of Commerce in 
Algona, Spirit Lake, and Fort Dodge. 

In 2012, Kemna received a flag flown 
over Afghanistan from the Iowa National 
Guard in recognition of the contribution 
of more than $150,000 over 10 years of 

sending packages to soldiers. Kemna also 
supports the Wounded Warriors program 
by furnishing five trucks each year for the 
Hunting for Hero's program.

The Kemnas recently donated $500,000 to 
the Algona Community Arts Theater, and 
have donated sums ranging from $2,500 to 
$65,000 to local schools and organizations.

"God has given me much and we are 
obliged to give back, to our people, our 
community, and our country," Kemna said.

Kemna's Algona dealership has been 
named to Automotive News' list of the best 
dealerships to work for every year since 
2013. Kemna mentors and takes care of 
his employees, offering benefits such as 
leadership retreats, a wellness program, 
and offering loans or grants to employees 
dealing with issues in their personal lives.

Kemna and his wife, Vickie, will celebrate 
their 40th wedding anniversary next 
year. They have three sons and three 
grandchildren.

Ken Kemna
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Winter Board Meeting: Board Establishes Legislative 
Agenda, Honors Dealer of the Year
The Iowa Automobile Dealers Association 
Board of Directors held its winter board 
meeting November 19–20 in West Des 
Moines. The group honored Iowa Dealer 
of the Year Ken Kemna of Kemna Auto 
Center (Algona) and celebrated the 
launch of Iowa Auto Dealer magazine 
during a dinner on Thursday night, then 
met to conduct association business and 
establish the legislative agenda for 2016 
during a day-long meeting on Friday.

Information about the association's 
legislative agenda will appear in the next 
issue of the Action Update. 

A special thank you to the sponsors that 
helped make the meeting a success. 
Foster Group, Hawkeye Life Insurance 
Group, and TSYS Merchant Solutions 
were platinum sponsors and American 
Fidelity, Arenson & Maas, and LMC 
Insurance & Risk Management were gold 
sponsors.

TOP RIGHT IADA Chairman Jeff Weber 
congratulates Iowa Dealer of the Year Ken Kemna. 
MIDDLE LEFT Weber addresses attendees during 
dinner on Thursday, November 19. MIDDLE 
RIGHT Directors Doug Krieger (left) and John 
Gookin (right) listen to the investment report. 
LOWER LEFT Iowa Dealer of the Year and TIME 
Dealer of the Year nominee Kemna speaks about 
his experiences serving his community. LOWER 
RIGHT The board of directors listens to Dick 
Haase of TSYS Merchant Solutions share details 
about the move to chip cards for payments and the 
associated liability shift.
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Iowa DOT Shares ELT Q & A, List of 
Participating Lenders
The Iowa Department of Transportation has information about the Iowa 
Electronic Lien & Title (ELT) program available on its website. 

Information available on the website includes a:
• Description of the ELT program
• Summary of why it was implemented
• Step-by-step process for how ELT works
• Summary of the benefits of ELT
• Q & A for lenders
• Q & A for dealers
• List of participating ELT lenders

Iowa Auto Dealer Magazine Launches
Copies of IADA's new print publication, Iowa Auto Dealer magazine, 
should be arriving in dealerships soon. Iowa Auto Dealer is a full-color, 
glossy magazine that will be published for Iowa's dealers twice a year. 
The first issue includes a look at former dealership buildings that have 
been transformed for new uses, an interview with the Iowa DOT's 
Paul Trombino, and a look at how the Iowa motor vehicle franchise 
act protects consumers as well as dealers. Contact Brittany Bungert at 
bbungert@iada.com with questions or to request additional copies. 

Sales Manager Josh Molstead (left) and Sales Manager Jordan 
Molstead (right) of Mike Molstead Motors (Charles City) present a 
CPR training unit to Lance Lasher (center), executive director of the 
Charles City Family YMCA.

Mike Molstead Motors 
Donates CPR Training 
Unit to Charles City 
Family YMCA
Mike Molstead Motors (Charles City) donated a 
Resusci Anne Torso CPR training unit to the Charles 
City Family YMCA. The donation was made possible 
through a National Automobile Dealers Charitable 
Foundation program that allows Iowa dealers to 
donate 12 CPR training units each year.

Iowa dealers donated 12 training units to worthy 
organizations around the state in 2015. For 
information about donating a CPR training unit to 
an organization in your community in 2016, visit the 
NADA website or contact IADA's Mary Cason.

http://www.nadaconvention.org
http://www.iowadot.gov/mvd/buyingselling/iowaelt.htm
http://www.iowadot.gov/mvd/buyingselling/iowaelt.htm
http://www.iowadot.gov/mvd/buyingselling/iowaELT/lenders.pdf
http://www.iowadot.gov/mvd/buyingselling/iowaELT/dealers.pdf
http://www.iowadot.gov/mvd/buyingselling/iowaELT/ELTLenderList.pdf
mailto:bbungert%40iada.com?subject=
https://www.nada.org/CustomTemplates/GeneralPage.aspx?id=21474837743
https://www.nada.org/CustomTemplates/GeneralPage.aspx?id=21474837743
mailto:mcason%40iada.com?subject=
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Registration Open for 
NADA Convention & Expo
Registration is open for the 2016 NADA Convention 
& Expo, which will be held in Las Vegas March 31 – 
April 3.

Get registration information and register online.

Speakers at the general sessions include comedian 
Jeff Foxworthy, political strategist Karl Rove, former 
Vermont Governor Howard Dean, Politico White 
House correspondent Mike Allen, and Denver 
Broncos quarterback Peyton Manning.

Attendees that register by November 27 will qualify 
for a discounted early bird rate. Registration 
between November 28 and March 25 will go up $25. 
Registration for dealers and managers includes 
admission to general sessions, franchise meetings, 
workshops, the exhibit hall, and lifestyle experience.

Sales to Minors Risky for 
Dealership Unless Purchase 
Agreement Signed by Adult
A 16-year-old customer purchases a motor vehicle for cash and drives it 
until the day before his 18th birthday, then returns it to the dealership to 
announce that he would like all of his money back. Under Iowa law that 
is exactly what the customer is entitled to—all of his money back. And 
the dealer gets the car with two years of mileage and hard use. Unless 
the customer has wrecked, sold, or lost the vehicle. In that case, the 
dealer gets nothing in exchange for the full refund of the purchase price.

Doing business with minors is high-risk behavior. Iowa law grants minors 
the right to disaffirm certain contracts, including those for the purchase 
of a motor vehicle. This law applies not only to financed transactions, 
but also to any motor vehicle sale to a minor. The only obligation 
placed upon a minor who is disavowing a contract is that he or she 
must return “all money or property received by the minor by virtue of 
the contract, and remaining within the minor’s control at any time after 
attaining majority.” And there is more. The right to disaffirm runs until a 
“reasonable time” after the customer attains majority. The Iowa Supreme 
Court has ruled that what constitutes a reasonable time “must be 
determined upon the circumstances of each case.” Whether it’s a day, a 
week or a year is entirely up to a court.

In order to protect the dealership from disaffirmed vehicle purchases, the 
purchase agreement must be signed by an adult, preferably the minor’s 
parent or legal guardian. Frequently, this issue arises when the parent 
wants to have the vehicle titled in only the name of the minor child for 
insurance or liability purposes. If the parent or guardian wishes to title 
the vehicle in only the name of minor, they must still sign the purchase 
agreement together with the minor. Additionally, both the parent/guardian 
and minor should initial a statement printed in the “Other Information or 
Terms of Sale” section of the purchase agreement, stating that they wish 
to have the vehicle titled in the minor customer’s name only. 

§599.1  PERIOD OF MINORITY -- EXCEPTION FOR CERTAIN 
INMATES.
The period of minority extends to the age of eighteen years, 
but all minors attain their majority by marriage. A person who 
is less than eighteen years old, but who is tried, convicted, 
and sentenced as an adult and committed to the custody of 
the director of the department of corrections shall be deemed 
to have attained the age of majority for purposes of making 
decisions and giving consent to medical care, related services, 
and treatment during the period of the person's incarceration.  

§599.2  CONTRACTS -- DISAFFIRMANCE.
A minor is bound not only by contracts for necessaries, but also 
by the minor's other contracts, unless the minor disaffirms them 
within a reasonable time after attaining majority, and restores to 
the other party all money or property received by the minor by 
virtue of the contract, and remaining within the minor's control at 
any time after attaining majority except as otherwise provided.  

§599.3  MISREPRESENTATIONS -- ENGAGING IN BUSINESS.
No contract can be thus disaffirmed in cases where, on account 
of the minor's own misrepresentations as to the minor's majority, 
or from the minor's having engaged in business as an adult, the 
other party had good reason to believe the minor capable of 
contracting.    

Regulatory Refresh: 
Parking Tickets on Rentals
Under Iowa law, the owner of a vehicle receives any 
parking tickets for that vehicle. If a vehicle you rented 
receives a parking ticket, you can provide the county 
attorney with a copy of the rental agreement as a 
defense.

According to Iowa Code Chapter 321.484 (emphasis 
added):

The owner of a vehicle shall not be held 
responsible for a violation of a provision 
regulating the stopping, standing, or parking 
of a vehicle, whether the provision is 
contained in this chapter, or chapter 321L, or 
an ordinance or other regulation or rule, if the 
owner establishes that at the time of the 
violation the vehicle was in the custody of 
an identified person other than the owner 
pursuant to a lease as defined in chapter 
321F or pursuant to a rental agreement as 
defined in section 516D.3. The furnishing 
to the county attorney where the charge is 
pending of a copy of the lease prescribed 
by section 321F.6 or rental agreement that 
was in effect for the vehicle at the time of 
the alleged violation shall be prima facie 
evidence that the vehicle was in the custody 
of an identified person other than the owner 
within the meaning of this paragraph. Upon 
receipt of such evidence, the appropriate 
authority shall dismiss as against the owner of 
the vehicle any citation issued for a violation 
within the meaning of this subsection that 
occurred while the vehicle was in the custody 
of the identified person.

http://www.nadaconvention.org/nada2016/public/enter.aspx
http://www.nadaconvention.org/nada2016/public/enter.aspx
http://www.nadaconvention.org/nada2016/public/Content.aspx?ID=7771&sortMenu=101001

