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The Action Update newsletter is published 
every other week by the Iowa Automobile 
Dealers Association. To add people to our 
distribution list or share suggestions for 
future articles, contact Brittany Bungert at 
515.440.7620.

IADA Calendar

Iowa Automobile 
Dealers Association

January 24–27, 2019
NADA Show 
San Francisco, California

March 1, 2019
Iowa Automobile Dealers 
Foundation for Education 
Scholarship Applications Due

April 5, 2019
IADA Centennial Gala
Des Moines

Chairman
Jeff Haun
Riley Mazda Subaru Mitsubishi

Vice Chairman
Mike Clemons
Clemons Chevrolet

President
Bruce Anderson

Secretary
John Gookin
Gookin Ford Sales

Treasurer
Jeff Finch
Wes Finch Auto Plaza

Immediate Past Chairman
Jim O’Halloran
O’Halloran International Inc.

You were there for 
the first hundred 
years. 

Be a part of the 
second.

IADA’s Next Chapter Begins April 5, 2019

Dealership Celebration Honors 2019 
Dealer of the Year Nominee Pat Clemons
Pat Clemons of Pat Clemons Inc. (Boone) and his wife, Carol, celebrated his Dealer of the 
Year nomination during a reception at his dealership hosted by Ally. The TIME Dealer of the 
Year will be announced in January at the 2019 NADA Show. 

http://www.iada.com/pagecontent/documents/2019Gala.pdf
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Dealer News

Bill Colwell Ford (Hudson) presents a check to the Hudson Athletic 
Booster Club. Pictured, from left: dealer Bill Colwell, booster club 
member Shawn Kolterman, Principal Jeff Dieken, dealership general 
manager Blake Colwell, booster club president Zach Stuart, 
Activities Director Kevin Wurzer, and Superintendent Dr. Anthony 
Voss.

Bill Colwell Ford Donates to 
Hudson Athletic Booster Club
Bill Colwell Ford (Hudson) donated $6,000 raised 
through a Drive 4 UR School event to the Hudson Athletic 
Booster Club. The 2018 event was the dealership’s 
10th in support of the booster club, bringing the total to 
$62,000 raised for the organization.

If you have dealership news to share, let Brittany Bungert know. 
Send her an email or call 515.440.7620.

Business Trade Truck 
Registration Best Practices
There are two different annual 
registration fee rates for trucks in 
Iowa, and which rate your customer 
must use is determined by his 
or her tax filing status. Dealers 
who assist customers with titling 
and registration need to know the 
eligibility requirements to assist the 
customer in selecting the correct 
registration status. 

The Iowa law creating the business 
trade truck category of annual 
registration was intentionally 
designed so that dealers could 
assist customers in titling and 
registering their vehicles without 
having to physically possess or 
inspect the corporate filings or tax 
schedules that document eligibility 
for the reduced rate. 

Any customer who is entitled to 
business trade truck status should 
know whether they qualify. If they 
do, the box next to the statement “I 
claim a business trade exemption 
for my truck” should be marked 
on the Application for Certificate 
of Title and/or Registration. That 
appears just above the statement 
“I/We certify under penalty of 
perjury that the foregoing is true 
and correct” and the signature lines 
at the bottom of the form.

To be eligible for business trade 
truck registration rate, the applicant 
must be a: 

1. Corporation

2. Limited liability company

3. Partnership, or

4. Person who files a schedule 
C or schedule F for federal 
income tax purposes 

and be allowed a depreciation 
deduction with respect to the 
vehicle under section 167 of the 
Internal Revenue Code. The 
deduction requirement applies to all 
applicants—corporations, limited 
liability companies, partnerships, 
and people. 

Owners face penalties of up to 
$2,250 for falsely registering a 

vehicle as a business trade truck. 
That penalty is in addition to any 
underpaid fees that should have 
been due had the proper rate been 
paid when due. Iowa law requires 
the owner (not the dealer) to certify 
eligibility on the title application and 
each renewal to maintain business-
trade status.

The annual registration fee for a 
business trade truck is based on 
tonnage and starts at $150 for a 
3-ton plate. When the owner does 
not meet the business trade truck 
eligibility requirements, annual 
registration fees for trucks are 
subject to the same weight and 
value rate as other vehicles. 

Business trade truck annual 
registration fees vary based on the 
unladen/curb weight of the vehicle 
and in some cases on the age of the 
vehicle. Polk County has created 
a chart with the schedule of fees, 
which can be accessed online. 

Dealers are encouraged to always 
use the Iowa DOT ARTS System 
fee calculator when calculating 
annual registration fees as part of 
the titling and registration process. 

Questions? Contact Director of 
Dealer Services Jessi White or 
President Bruce Anderson.

Business Trade 
Truck Eligibility

Applicants must be a:

1. Corporation

2. Limited liability company

3. Partnership, or

4. Person who files a 
schedule C or schedule 
F for federal income tax 
purposes

and be allowed a 
depreciation deduction 
under section 167 of the 
Internal Revenue Code.

Thank You 2018 Sponsors
Thank you to the businesses that supported IADA 
through meeting sponsorships in 2018.

Platinum Sponsors
• Hawkeye Financial Services Inc.

• NADA Retirement from Empower Retirement

Gold Sponsor
• Cox Automotive

Silver Sponsors
• LMC Insurance & Risk Management 

• Miles Capital

Bronze Sponsors
• American Fidelity Assurance Co.

• Arenson Law Group PC

• Foster Group

mailto:bbungert%40iada.com?subject=
https://www.polkcountyiowa.gov/media/84538/TruckFeesRegular.pdf
https://www.polkcountyiowa.gov/media/84538/TruckFeesRegular.pdf
https://arts.iowadot.gov/
https://arts.iowadot.gov/
mailto:jwhite%40iada.com?subject=
mailto:banderson%40iada.com?subject=
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Be Vigilant Against 
Phone, Online Scams
It’s always a good idea to remind employees to be 
vigilant against scams. 

Identity Theft
An Iowa dealership recently received a call from 
a potential customer about a luxury vehicle. The 
customer  quickly agreed to a deal without negotiating 
much. They submitted an online credit app and were 
instantly approved with the funding source. 

Things started going downhill from there. The customer 
asked if the dealership could send the paperwork to a 
different address, since he was an “over the road truck 
driver.” Then he asked if a transport could pick up the 
vehicle. 

The kicker was when the dealership noticed that the 
driver’s license had an issue date after the expiration 
date. 

Thankfully for the dealership, employees picked up 
on the red flags and didn’t deliver the vehicle. They 
involved police and the Department of Transportation, 
and found the identity theft victim online. All ended well 
for the dealership, but the unlucky victim learned he is 
already the owner of another luxury vehicle he didn’t 
know about. 

Spoofed Emails
Email spoofing is when an email appears to be sent 
from a different address than it actually came from. 
It’s a tactic adopted by increasingly sophisticated 
scammers who know that people are more likely to 
open emails and attachments that appear to be from 
someone familiar.

Only open attachments you are expecting, even 
if they are from a trusted source. And read emails 
carefully. When skimming it’s easy to miss that an 
email doesn’t quite sound like the person supposedly 
sending it. (Would your co-worker really sign an email 
“Respectfully”?)

If you do open an attachment or click a link that you 
shouldn’t have, alert your IT team immediately. Don’t 
let embarrassment over falling for a phishing attempt 
keep you from taking the steps necessary to stop it 
from turning into a bigger problem.

Regulatory Refresh: Drug Testing
Employers may conduct drug tests of prospective employees and may 
refuse to hire any prospective employee who tests positive for drug 
use. Pre-employment drug testing may be required at any point in the 
application process and does not have to be conducted as part of a pre-
employment physical, but IADA best practice guidance is to routinely 
conduct pre-employment, post-offer screening.

Now that marijuana is legal in some states and medical cannabidiol is legal 
in Iowa, some prospective employees may test positive for marijuana that 
they used legally. Because of this, you should consider whether testing 
for marijuana use is right for your business. If you will hire a prospective 
employee despite a positive test, don’t test for marijuana.

IADA recommends that dealerships follow these best practices:

• Do business with a reputable lab that is familiar with Iowa law.

• Dealership employees should have nothing to do with the testing other 
than directing the applicant to the test site and receiving the written 
results from the lab.

• Give the applicant a copy of the written drug testing policy and an 
opportunity to read it in advance of the test.

• If the applicant fails the test, you must send a specific notice (found 
in IADA’s online legal library) giving the applicant information about 
how to request medical records. If the applicant is under 18, a copy 
of the letter must also go to a parent by certified mail, return receipt 
requested.

• Keep the results of the test confidential.

Pro Tip: Pronounce Places Properly
Madrid. East Peru. Tripoli. For much of the world, there’s only one way to 
pronounce those words. For Iowans, however, Madrid becomes Maa-drid, 
East Peru becomes East Pee-roo, and Tripoli becomes Trih-poe-luh.

Why does this matter to car dealers? When you’re using a centralized 
BDC or hire a new employee not from the area, you need to make sure 
they know how to pronounce the names of local places. This is doubly 
important when the name of the town is part of the dealership’s name.

Oh, Say Can You Say? 
Try to pronounce these unique Iowa places, then check Iowa Public 
Radio’s “Pronouncing Iowa Place Names: An Audio Guide” to see if 
you got it right.

• Adel

• Amish

• Bremer

• Buena Vista

• Camanche

• Charlotte

• Delhi

• Guttenberg

• Lamoni

• Louisa

• Maquoketa

• Milan

• Nevada

• Ocheyedan

• Palo

• Sigourney

2018 PAC Honor Roll
The 2018 PAC Honor Roll, which recognizes 
contributors to ICAR and NADA PAC, has been posted 
online. The two PACs use dealer contributions to 
support pro-business, dealer-friendly candidates in 
Iowa and nationally.

For more information about ICAR or NADA PAC 
contact Mary Cason or ICAR/NADA PAC Chairman 
Stan Moffitt.

http://iada.com/MembersOnly/LegalLibraryView.aspx?pid=0a7f4713-008a-4acb-816e-ba9969f722ff
http://iada.com/MembersOnly/LegalLibraryView.aspx?pid=0a7f4713-008a-4acb-816e-ba9969f722ff
http://www.iowapublicradio.org/post/pronouncing-iowa-place-names-audio-guide-expanded-100-entries#stream/0
http://www.iowapublicradio.org/post/pronouncing-iowa-place-names-audio-guide-expanded-100-entries#stream/0
http://www.iada.com/pagecontent/documents/2018ContributionList.pdf
http://www.iada.com/pagecontent/documents/2018ContributionList.pdf
mailto:mcason%40iada.com?subject=
mailto:stan%40moffitts.com?subject=
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DMACC Automotive Skills 
Contest Winners Announced
For the third time in four years, West Delaware High School students won 
the DMACC Automotive Skills Contest and will be headed to the National 
Automotive Technology Competition in New York. The eight teams who 
advanced from the written portion competed in the hands-on portion of the 
contest earlier this month. The final results of the competition were:

1. West Delaware High School 
Jacob Kaiser, Dakota Limkemann 
Instructor: Jason Guyer

2. DMACC Ankeny Career Academy 
Jonathan Moore, Garrett Shinn 
Instructor: Mike Sander

3. DMACC Southridge Career Academy 
Jared Klingensmith, Joseph Mundil 
Instructor: Doug Kennedy

4. Roland-Story, Ogden, South Hamilton 
Austin Snider, Dustin Stewart 
Instructor: Leland Staton

5. Colo-Nesco, Gilbert 
Mitchell Johnson, Alec Smith 
Instructor: Leland Staton

6. DMACC Carroll Career Academy 
Nate Hermsen, Zach Spoelstra 
Instructor: Eric Wollesen

7. Perry High School 
Kaden Boyer, Justin Cummings 
Instructor: Curt Cornelius

8. Boone, West Marshall 
Rebecca Maxey, Ty Mechura 
Instructor: Leland Staton

IADA and the Iowa Automobile Dealers Foundation for Education co-
sponsor the annual skills contest and will sponsor the trip to the national 
competition for the winning team. 

DEALER DEADLINES
Consumer Credit Code 
Notification Form Due January 31
Every dealer arranging auto lending must file a 
notification and pay a $10 fee to the Iowa Attorney 
General by January 31. All dealers who sign retail 
installment contracts must file. You can find dealer-
specific instructions on how to fill out the form in our 
online Legal Library. The attorney general’s office also 
has a helpful FAQ as well as filing information on its 
website.

Form 8300 Notification Must Be 
Sent By January 31
The IRS requires that customers who are identified on 
cash reporting Form 8300 during 2018 be notified in 
writing by January 31, 2019. As a reminder, Form 8300 
is required to be reported on any consumer transaction 
in which your dealership receives more than $10,000 
cash. The notice must state your dealership name and 
address, the amount you reported on the form, and a 
statement that the information has been reported to the 
IRS.

There is a tricky trap in the IRS cash reporting rule that is 
easy to miss. The general rule is that when a customer 
uses more than $10,000 in cash in a transaction or 
related transactions, the recipient must report the 
receipt(s) on Form 8300. The trick is knowing when 
transactions are “related.” There are two sections to 
the definition of “related transaction:”

1. Two or more transactions between a payer and 
a recipient totaling more than $10,000 in a 24-
hour period. That is a hard and fast rule that has 
nothing to do with calendar days or business days 
or banking days. It means that if you accept two or 
more cash payments totaling more than $10,000 
within a 24 hour/1,440 minute/86,400 second time 
period, you must comply with the IRS Form 8300 
reporting requirements. That means if a customer 
hands you 9,999 one dollar bills to purchase a car 
and then comes back 23 and a half hours later and 
sticks six quarters in your Coke machine, you have 
reportable related transactions.

2. Transactions are also related even when they are 
more than 24 hours between the cash payments, 
if the business knows, or has reason to know, that 
each is a series of connected transactions. An 
example of such a situation would be a customer 
who pays $9,000 cash for a used truck and at the 
same time orders running boards and a bed liner 
which she contractually agrees to pay for “when 
installed” and then pays more than $1,000 for 
those items when delivered.

For additional information, consult the IRS Form 8300 
Reference Guide or the IADA Legal Library. Contact 
IADA President Bruce Anderson with any questions.

https://www.iowaattorneygeneral.gov/for-businesses/creditorsassignee-notification/
https://www.iowaattorneygeneral.gov/for-businesses/creditorsassignee-notification/
http://www.iada.com/MembersOnly/LegalLibraryView.aspx?pid=9047b3f2-8227-42fb-a692-82b006ed71f2
http://www.iada.com/MembersOnly/LegalLibraryView.aspx?pid=9047b3f2-8227-42fb-a692-82b006ed71f2
http://www.iada.com/MembersOnly/LegalLibraryView.aspx?pid=9047b3f2-8227-42fb-a692-82b006ed71f2
https://www.iowaattorneygeneral.gov/for-businesses/iowa-consumer-credit-code-informal-advisory-opinions/faq-creditors-assignees/
https://www.iowaattorneygeneral.gov/for-businesses/creditorsassignee-notification/
https://www.irs.gov/businesses/small-businesses-self-employed/irs-form-8300-reference-guide
https://www.irs.gov/businesses/small-businesses-self-employed/irs-form-8300-reference-guide
http://iada.com/MembersOnly/LegalLibraryView.aspx?pid=329fb54e-b0f1-47d8-b6ad-9105b43ddbb7
mailto:banderson%40iada.com?subject=
https://show.nada.org/

