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The Action Update newsletter is published 
every other week by the Iowa Automobile 
Dealers Association. To add people to our 
distribution list or share suggestions for 
future articles, contact Brittany Bungert at 
515.440.7620.

IADA Calendar

Iowa Automobile 
Dealers Association

November 21–22, 2019
Winter Board Meeting
West Des Moines

April 16–17, 2020
Spring Board & Annual Meeting
West Des Moines

Chairman
Mike Clemons
Clemons Chevrolet

Vice Chairman
John Gookin
Gookin Ford Sales

President
Bruce Anderson

Secretary
Matt Brown
Bob Brown Buick GMC

Treasurer
Jeff Finch
Wes Finch Auto Plaza

Immediate Past Chairman
Jeff Haun
Riley Mazda Subaru

The Iowa delegation to NADA's Washington Conference included NADA Director Jeff Weber of Anderson-Weber 
Toyota Lincoln (Dubuque), IADA Vice Chairman John Gookin of Gookin Ford Sales (Story City), IADA Chairman 
Mike Clemons of Clemons Chevrolet (Marshalltown), NADA PAC and ICAR Chairman Stan Moffitt of Moffitt's 
Ford Lincoln (Boone), and NextGen representative Paul DeYarman of Shottenkirk Chevrolet (Waukee).

Iowa Dealers Attend Washington Conference
Five Iowa dealers attended the NADA Washington Conference last month, meeting with Iowa's 
members of Congress to advocate for policies important to the automotive retail industry.

The Iowa delegation met with Senators Chuck Grassley and Joni Ernst and Representative 
Cindy Axne. The delegation also met with staffers from Representatives Dave Loebsack's and 
Abby Finkenauer's offices during the trip. 

Among the issues discussed, were:
WASHINGTON, continued on page 2
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Dealer News
Iowa Dealerships Named Best 
to Work For 
Two Iowa dealerships were named to the Automotive 
News "Best Dealerships to Work for" list. Audi Des 
Moines (Johnston) placed 18th overall and 13th in 
the small dealership category. Dave Wright Nissan 
Subaru (Hiawatha) placed 47th overall and 19th in the 
medium dealership category.

Truck Center Companies Adds 
Thomas Built Buses 
Truck Center Companies (Council Bluffs) has been 
named the exclusive Thomas Built Buses dealer in 
Iowa. The multi-state dealer group has locations in 
Nebraska and Kansas, in addition to Council Bluffs.

Des Moines Business Record 
Announces Best of Des Moines 
Three IADA members were recognized in the Des 
Moines Business Record's "Best of Des Moines" 
program. Willis Automotive (Clive) won the Best 
Auto Dealership and Best Place for Auto Repairs 
categories. Bob Brown Chevrolet (Urbandale) and 
Karl Chevrolet (Ankeny) were runners-up in the Best 
Auto Dealership category.

If you have dealership news to share, let Brittany Bungert know. 
Send her an email or call 515.440.7620.

Connect with us!WASHINGTON, continued from page 1

• Trade Policies. Delegates spoke against tariffs and in favor of 
Congress voting on the US-Mexico-Canada Agreement.

• Recall Legislation. Dealers asked members of Congress to oppose 
overly broad recall legislation and focus on initiatives to improve 
consumer response to vehicle recall notices.

• Repealing the FET on Heavy-Duty Trucks. Conference delegates 
spoke with members of Congress about co-sponsoring legislation to 
repeal the 12% federal excise tax on heavy-duty trucks.

In Memoriam: Don Gooder
Don Gooder, dealer principal of the former Don 
Gooder Motors which operated in Cresco from 1962 
to 1971, passed away on September 24. Funeral 
services were held on September 27. 

Memorials may be made to the Iowa Wrestling Hall of 
Fame.TOP PHOTO The Iowa delegation meets with Senator Joni Ernst in her office. 

MIDDLE PHOTO Representative Cindy Axne meets with Iowa dealers.

LOWER PHOTO Senator Chuck Grassley talks with Iowa dealers during a meeting in his 
Capitol Hill office.

https://www.autonews.com/awards/best-dealerships-work
https://businessrecord.com/Content/Insider/Business-Record-Insider-/Article/2018-Best-of-Des-Moines/191/1013/84113
mailto:bbungert%40iada.com?subject=
http://twitter.com/IowaADA
http://facebook.com/IowaAutomobileDealers
https://www.hindtfuneralhomes.com/notices/Don-Gooder
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DOL Issues Salary Changes to 
White Collar Overtime Exemptions
FROM NATIONAL AUTOMOBILE DEALERS ASSOCIATION

The U.S. Department of Labor is updating and 
revising the earnings thresholds necessary 
to exempt executive, administrative or 
professional employees (EAP or “white 
collar”) from the Fair Labor Standards Act’s 
overtime pay requirements. The final rule 
will be effective January 1, 2020. Employees 
who work more than 40 hours in a workweek 
but who meet both the salary and duties 
tests for an EAP exemption do not have to 
be paid the federal overtime premium of 
1.5 times their regular rate of pay. The EAP 
exemption salary threshold is increasing 
from the current $23,660 to $35,568 per 
year (or from $455 to $684 per week). The 
DOL is allowing up to 10% of these salary 
thresholds to be satisfied by nondiscretionary 
bonuses or commissions. No changes were 
made to the EAP exemptions duties tests. 
The salary threshold for highly compensated 
employees (HCEs) also is being increased 
from the current $100,000 to $107,432 

(there are no duties tests for HCEs). The 
new rule requires that HCEs receive at least 
$684 per week in salary, but the remainder 
of their compensation may be in the form of 
nondiscretionary bonuses or commissions. 

NADA is amending its Dealer Guide to 
Federal Wage and Hour, Child Labor and 
Wage Discrimination Compliance to reflect 
these new changes. Important: Under federal 
law, it is possible for more than one overtime 
exemption to apply to a given employee and 
for certain state laws to restrict how federal 
overtime exemptions may be applied.

Editor's Note: NADA's Dealer Guide 
publications are available only to NADA 
members. If your dealership does not currently 
belong to NADA, contact IADA's Brad Baker 
at bbaker@iada.com or 515.440.7614 for 
information about your NADA dues.

Anderson Report: It's Time for Our Family Reunion
BY IADA PRESIDENT BRUCE ANDERSON

I’m from a big family. While I 
only have one brother, I have 
more than 40 cousins. (The 
exact count gets a little fuzzy 
for reasons that would require 
another column to explain.) 
We are five generations 
strong, stretching from my 
mom’s three surviving siblings 
to my cousin’s new great-
granddaughter. The interests, 
occupations, and lives of these 
hundreds of people I call family 
are more varied than you can 
imagine and, like any family, we 
often get so wrapped up in our 
daily lives that we don’t stay in 
touch as much as we should. 
Oh sure, there’s social media, 
holiday letters, and even small 
group settings where some 
of us get together. I even ran 
into my cousin Melody at the 
Iowa State Fair this year. But 
that’s different than a family 
reunion. We all need those—
whether we realize it or not. 
Reunions where the whole 

family gets together and 
catches up, learns from and 
about one another, and has 
those important conversations 
that can get put off if we don’t 
tend to them. 

Every two or three years my 
cousin Randa sends out a 
mass email telling the whole 
family that it’s time to get 
together and that she is willing 
to host again. Some of us can’t 
wait to gather; others dread 
it but know they need to be 
there; most of us recognize 
the family bonds and benefit 
of attending and find a way to 
be there. I always benefit from 
going and, even if it may seem 
like a chore, I’m always glad I 
went. 

I may be stretching the family 
reunion analogy too far, but 
automobile dealers are in 
many ways a family, and the 
annual IADA Town Meetings 
are kinda sorta like the Grady/

McCoy family reunion that 
Cousin Randa hosts. These 
meetings are the only time 
each year when the whole 
Iowa dealer body gets together 
and talks about issues of 
common concern. Sure, we 
had that big 100th Anniversary 
Gala earlier this year, but 
that was pure celebration. 
These Town Meetings are 
about legislative initiatives, 
regulatory compliance, factory 
relations... the bottom line 
(and maybe even viability) of 
your business operation.

It is important that you be 
there. It is important that your 
key employees come with 
you. This is not just a training 
session for the business office 
staffers (although they are 
welcome). Your state legislator 
will probably be there, too. We 
have made a concentrated 
effort to get every member of 
the Iowa legislature to attend 

with special emphasis on key 
leaders and Transportation 
Committee members who 
will be considering changes 
to Iowa’s motor vehicle 
franchise law and titling and 
registration processes in the 
next legislative session. 

Registrations for this meeting 
are the highest I’ve ever 
seen. We have changed the 
format, packed the agenda 
with content, and shortened 
the whole thing from two hours 
to 90 minutes. That’s a lot less 
of a time commitment than the 
three-day reunion that Randa 
hosts out at the family farm. If 
you haven’t registered yet, you 
can click here to see the times 
and locations and sign up. Or 
just shoot me an email and 
let me know which one you’re 
coming to.
IADA President Bruce Anderson can 
be reached at banderson@iada.com 
or 515.401.7346.

NADA Show: 
Keynote 
Speakers Include 
Barra, Cameron
The 2020 NADA Show general 
session will feature keynote 
speakers including General Motors 
CEO Mary Barra and former United 
Kingdom Prime Minister David 
Cameron. Comedian Kathleen 
Madigan and NADA dealer leaders 
round out the keynote speaker line-
up for the four-day event.

The show will be held in Las Vegas 
February 14–17.

The trade show will include 
educational opportunities for 
attendees, an expo floor, and 
franchise meetings.

Hotels are filling up for the annual 
trade show and dealers are 
encouraged to register soon. 

https://www.dol.gov/whd/overtime2019/index.htm
https://www.dol.gov/whd/overtime2019/index.htm
https://www.nada.org/CustomTemplates/DrivenGuidesTemplate.aspx?id=21474848986&utm_term=Dealer%20Guide%20to%20Federal%20Wage%20and%20Hour%2C%20Child%20Labor%20and%20Wage%20Discrimination%20Compliance&utm_campaign=PROOF%3A%20DOL%20Issues%20Salary%20Changes%20to%20White%20Collar%20Overtime%20Exemptions&utm_content=email&utm_source=Act-On+Software&utm_medium=email
https://www.nada.org/CustomTemplates/DrivenGuidesTemplate.aspx?id=21474848986&utm_term=Dealer%20Guide%20to%20Federal%20Wage%20and%20Hour%2C%20Child%20Labor%20and%20Wage%20Discrimination%20Compliance&utm_campaign=PROOF%3A%20DOL%20Issues%20Salary%20Changes%20to%20White%20Collar%20Overtime%20Exemptions&utm_content=email&utm_source=Act-On+Software&utm_medium=email
https://www.nada.org/CustomTemplates/DrivenGuidesTemplate.aspx?id=21474848986&utm_term=Dealer%20Guide%20to%20Federal%20Wage%20and%20Hour%2C%20Child%20Labor%20and%20Wage%20Discrimination%20Compliance&utm_campaign=PROOF%3A%20DOL%20Issues%20Salary%20Changes%20to%20White%20Collar%20Overtime%20Exemptions&utm_content=email&utm_source=Act-On+Software&utm_medium=email
https://sites.google.com/view/iadatownmeetings/home
https://sites.google.com/view/iadatownmeetings/home
mailto:banderson%40iada.com?subject=
mailto:banderson@iada.com
https://show.nada.org/
https://show.nada.org/2020/AttendNADA/
https://show.nada.org/2020/AttendNADA/
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Regulatory Refresh: Dealer Plate Rules
The primary purpose of dealer plates is to permit dealers to demonstrate 
their inventory on the public streets without the cost of registering and 
plating them. 

D-plates can be used:

1. For the dealership's private or business purposes if the vehicle is in 
the dealer's inventory and continuously offered for sale.

2. To deliver a returned leased vehicle to the owner.

3. To transport a vehicle to or from an auction.

4. On a vehicle loaned to a service customer while the customer is having 
his or her vehicle serviced by the dealership.

Two types of dealer plates are available: the standard d-plate and a special 
plate for hauling and towing. While all dealerships will have the standard 
plate, if you want to conduct a test drive while hauling a load or towing 
something, you must purchase a special $750 d-plate from the Department 
of Transportation or a single-use permit from a county treasurer. You 
cannot haul or tow on a standard dealer license plate, unless you first 
obtain a demonstration permit. The permit requires that the demonstration 
start and end at the dealership, and you must notify the county treasurer 
of the route in advance, which isn't always practical.

It's important to note that d-plates must actually be displayed on a vehicle. 
They cannot be simply tossed on the seat of a vehicle. Iowa Code § 
321.37 states that "The special plate issued to a dealer shall be attached 
on the rear of the vehicle when operated on the highways of this state." 
Sending a customer on a test drive without the d-plate properly attached to 
the vehicle opens up the possibility that law enforcement could pull them 
over for a violation—which probably isn't the customer experience you're 
hoping to provide.

Cybersecurity Awareness 
Month: Is Your Dealership 
Protected?
This National Cybersecurity Awareness Month, IADA 
is encouraging every dealership to evaluate its IT 
security policies and processes to make sure data is 
secure, protected, and backed-up.

Dealerships have a significant amount of private 
customer data, and the penalties for a breach 
are severe. They can include notices in statewide 
newspapers, purchasing credit monitoring services for 
customers, and negative publicity with a long-lasting 
impact on the dealership's reputation.

Whether your dealership employs an IT professional 
or contracts with a third-party vendor, it is important to 
work with someone who knows what they are doing to 
determine the right level of security for your business. 
Ask anyone at IADA how important that is. In November 
2017, IADA employees returned from Thanksgiving 
to discover that the IADA network had been subject 
to a ransomware attack. Thankfully, everything on 
the network was backed-up off-site and a few days 
later data was restored without having to risk paying 
a Bitcoin ransom to the hackers. The lesson here: If 
hackers will target even small trade associations, it's a 
matter of when, not if, they will target your dealership. 
Make sure you are prepared. 

Town Meetings: Attendees Will Have Opportunity to Win Yeti 
Cooler, Stadium Blanket
The IADA Town Meetings kick off next week with stops in Davenport, Coralville, Cedar Rapids, Dubuque, Cedar Falls, and Mason 
City. Hundreds of dealers and legislators will be gathering around the state to talk about topics ranging from electronic registration 
and titling (ERT) to the new motor vehicle purchase agreement. 

This year, for the first time, dealer attendees will also have opportunities to win a stadium blanket or Yeti cooler. 

If someone from your dealership isn't signed up to attend a meeting, they need to be. Register today to ensure your dealership 
obtains up-to-date information on ERT, new regulations, and potential issues for dealers in the coming legislative session.

https://www.dhs.gov/national-cyber-security-awareness-month
https://sites.google.com/view/iadatownmeetings/home
https://sites.google.com/view/iadatownmeetings/register

